This is a sample letter for you to use when approaching potential clients about their protection needs. You can change the words to suit your writing style.

Please remember that if you use or adapt any of this information into your own letters, you must ensure compliance with the appropriate regulations and incorporate any appropriate risk warnings. 
We do not accept liability for reliance on the information below.
Dear Client

Could you maintain your lifestyle if you suffered a critical illness?

You might already have life cover in case you die, but have you ever thought about how you would manage financially if you became critically ill and couldn’t work?

It’s not the most pleasant topic to think about, so it’s understandable why many of us put it off. However, a critical illness can happen to anyone, at any time. Critical illness cover pays out a lump sum if you’re diagnosed with one of a list of critical illnesses and meet the definition for your plan. 
Having a little extra cover in place could make all the difference. The money you’d receive could help you to pay your mortgage and bills while you’re ill, and help you to maintain a similar standard of living – leaving you to focus on getting better.

There are also products on the market that offer a ‘menu’ facility, which means you can pick and choose different types of cover in one plan to suit your exact needs and budget. And some products offer more than just the financial pay out, such as access to specialist nurses and helplines.
If you’d like to find out more, and find out how much this might cost, please call me on 
xxxx xxxxxxx and I can arrange a quote.

Yours sincerely

Adviser name
